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BIO 

 
Glenn Andrew consistently brings fresh ideas and an intelligent approach to marketing, business development and 
product innovation initiatives. He leverages a solid understanding of New Media concepts, including Web 2.0 
strategies, search engine optimization, and social networking efforts, as well as market dynamics, messaging, and 
relationship management to help companies achieve growth objectives. 
 
By accurately evaluating market opportunities, targeting customer needs, and developing differentiated solutions, 
Glenn helps companies put processes in place to drive significant gains in sales, profit and competitive market position.  
Glenn employs a strong background in engineering and emerging technologies that enables him to communicate 
effectively across functional areas. He not only understands business development from the perspectives of areas like 
R&D, engineering, and manufacturing, but also understands the mind of the customer and the elements that drive 
buying decisions.   
 
Glenn is a recognized thought leader with the insight, vision and passion for winning that inspires 
organizations to reach for new heights of success. Glenn is a high-energy individual who is committed to 
providing unparalleled customer service, forging long-term, loyal client relationships, and elevating the brand 
for all of his clients. 
 
As Principal, Senior Consultant and Director of Business Development for Glenmar Group for the last 8 years, 
Glenn is an armchair advisor to high-level decision makers in the SMB (small and medium business) sector. 
He assists companies in defining, developing and implementing growth strategies, business development 
initiatives, marketing campaigns, and new media programs, all designed to help those companies expand 
their market footprint, as well as ignite new sales and business opportunities. 
 
Prior to forming Glenmar Group, Glenn was Director of Business Development for SAIC (Science Applications 
International Corporation), a 10+ billion scientific, engineering, and technology firm with clients across a broad 
spectrum of sectors, including national security, energy, environment, and health services. There, Glenn won 
major project contracts with federal government agencies that represented up to 65% of the division's total 
annual revenue. He also developed a marketing campaign for a niche-market product that generated 12% of 
division revenue in the 1st year, and tripled the distribution channel network. 
 
Early in his career, Glenn was an Engineering Specialist for General Dynamics, in the Electric Boat Division. 
In that role, Glenn spearheaded an independent R&D project to develop ultrasonic imaging technology for 
nondestructive evaluation applications on submarines. He developed the "eye" of the system, and improved 
sensor resolution, paving the way for General Dynamics to launch a product with $50+ million market 
potential. Glenn was selected to join SAIC after they acquired the division from General Dynamics. 
 
Glenn is a recipient of the Model of Excellence and Silver Eagle Awards, both from McDonnell Douglas.  He 
has authored numerous technical papers and articles for online and industry publications. He also has been a 
sought-after presenter at conferences, seminars and trade shows nationwide. Glenn holds a BS in Ocean 
Engineering from the Florida Institute of Technology and an MS in Ocean Engineering from the University of 
Rhode Island.   
 
 
 


