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“We looked around at several river-
front properties and settled  here 
because of the golf course and 
because the land was so reason-
able compared to other places,” 
says Jim Parks. “I love it here be-
cause it’s so spacious. We bought 
two lots, so we have 1.7 acres, 
but even if you don’t buy two lots, 
the houses aren’t on top of each 
other like at some other places. 
We didn’t want that.”

With the ability to “spread out,” 
Jim and Susan have created a 
backyard Nirvana, complete with 
a full outdoor kitchen inside a 

cabana, a pool, pool house and 
a professional bocci court which 
is 75 feet long, 13 feet wide and 
took 85 tons of gravel to com-
plete. “It’s like English lawn bowl-
ing, but bocci is an Italian game,” 
says Jim. “It’s a lot of fun and you 
don’t have to be built like Hercu-
les to play. Older people can play, 
young people can play. It’s just a 
fun game.”

When he isn’t playing bocci or 
learning how to play golf, Jim en-
joys being able to go to Smithfi eld 
for a few of life’s little pleasures. 
“I quit smoking fi ve years ago, 

but my bad habit now is to get a 
Starbucks. Every morning I drive 
through the little town of Smith-
fi eld on my way to Farm Fresh to 
get my Starbucks.” !

The community of Cypress Creek may feature 
one of the fi nest golf courses in the area, 
but you defi nitely don’t have to be a golfer 

to appreciate all of the luxuries that come from the 
resort lifestyle of this country club community.

Within the 640 acres that encompass the property 
is an abundance of beautiful settings that include 
woodlands, rolling hills and meadows, fi ve lakes and 
over a mile of river frontage on Cypress Creek. For 
those who would like to build from the ground up, 
home sites averaging ½ acre range from $85,000 
to $1,250,000 and buyers can choose from golf, 
wooded, lakefront or deep-water navigable sites. 
Custom-built homes are also available, ranging 
from the $400s to $2 million with living space that 
ranges from 2,400 to 10,000 square feet.

According to Libby Kochey, Cypress Creek’s Site Man-
ager, every home site has been meticulously plotted
to retain the beauty of the natural environment and 
all homes are carefully monitored by an architectur-
al review board to complement their surroundings.

“Most of our current homes here are Classic South-
ern or Classic Colonial styles,” says Kochey. “We’re 

not restricted to just those designs, but those tend 
to be what most people want right now. We have 
a variety of home styles that include ranchers and 
two-story homes, but if you drive around, you’ll see 
that every home looks different. They’re all unique 
because of the customization provided by our pre-
ferred builders.”

As for amenities, residents pay once a year hom-
eowners association fee of $450 which entitles 
them to the use of the community’s 25-meter Junior 
Olympic swimming pool, tennis courts, basketball 
courts and playground. For a nominal fee, residents 
can also reserve the on-site clubhouse for private 
functions and parties.A variety of golf memberships 
are also available for an additional fee.

To get a true appreciation of the Cypress Creek 
experience, you really must come out for a visit. 
The sales offi ce is open Monday through Saturday 
from 10 a.m. to 5 p.m. To schedule an appoint-
ment, please call 757-434-1053. !

From the Peninsula
Take Interstate 64 East or West to Mercury Bou-
levard Exit. Take exit towards the James River 
Bridge. Follow Mercury Boulevard across the 
James River Bridge; this will become Route 17 
South. Follow Route 17 South and take a right 
onto Brewers Neck Boulevard (Route 10, Route 
32, Route 258). Turn right at the light onto Route 
10, Benn’s Church. Follow Route 10 West (Truck) 
to fi rst overpass exit, Fairway Drive. Entrance to
Cypress Creek is on the left.

From Southside
Take Interstate 64 East or West to Interstate 264 
West towards Portsmouth through tunnel. Follow 
Interstate 264 to Interstate 664. Follow Interstate 
664 to Exit 9A. Follow Route 17 North. Turn left
at the light onto Brewers Neck Boulevard (Route 10, 
Route 32, Route 258). Turn right at light onto Route 
10 Benn’s Church. Follow Route 10 West (Truck) 
to fi rst overpass exit, Fairway Drive. Entrance to
Cypress Creek is on the left. 



Cypress Creek at Smitfi eld www.cypresscreekhomes.com                       3

There’s something very special 
about living in a golf course 
community. There’s something 
even more special when the 
center point of the community is 
still somewhat of a hidden jewel 
for the area. For local golfers, 
Cypress Creek is that jewel and 
is considered one of the best-
kept secrets around.

According to Woods Woolwine, 
the resident PGA professional at 
Cypress Creek, you may need 
to drive a little further to get to 
the course and you’ll pass a few 
other courses along the way. But 
for anyone who has ever had the 
pleasure of playing there, the 
extra effort is defi nitely worth 
the trip.

Located in Smithfi eld, just across 
the James River from Williams-
burg and Hampton/Newport 
News, Cypress Creek is a spec-
tacular course designed by Ault, 
Clark & Associates in consulta-
tion with two-time U.S. Open 
Champion and the Tidewater’s 

most successful professional 
golfer, Curtis Strange. “The 
course is absolutely immaculate 
and it’s playable for any level of 
golfer,” says Woolwine. “And de-
pending on how the wind is blow-
ing, it can play differently every 
time you are out there.”

With a variety of ponds, marsh-
es, open fi elds and other excep-
tional scenery, the course gives 
golfers an opportunity to utilize 
every club in their bag. And with 
fi ve sets of tees to choose from, 
weekend duffers to scratch 
golfers can make it as hard, or 
as easy, as they like on them-
selves.

Cypress Creek Golfers’ Club is 
semi-private so there are a num-
ber of membership levels avail-
able, or you can just pay as you 
play. Reservations can be made 
seven days in advance and there 
are a number of leagues for a 
wide variety of players including 
men, women, juniors and even a 

couple’s league for families who 
like to play together and meet 
new like-minded people.

The Curtis Strange Signature 
Course also includes a full Pro 
Shop to provide you with every-
thing you need for a great day 
on the links. In fact, the Pro Shop 
was recently named Merchan-
diser of the Year by the PGA, 
based on their selection, stock 
and service, so if you need it, 
they have it.

Cypress Creek also features the 
Snack Bar Grill so you can fuel 
you up with a selection of fresh 
sandwiches that are made-to-
order before you tee off, or you 
can make it the 19th hole after 
you’ve fi nished up for the day.

Cypress Creek Golfers’ Club is 
located at 600 Cypress Creek 
Parkway in Smithfi eld.

For additional information,
call 757-365-4774 or visit 
their website at www.cypress-
creekgolfersclub.com
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Hams, History & Hospitality

“The town of Smithfi eld originally 
drew us here,” says Susan Helms. 
“Cypress Creek is just minutes 
away from Smithfi eld, so it’s very 
close to the things we want and 
that we’re involved in—like restau-
rants, churches and more. Plus 
it’s got a rural feeling. We love the 
cotton fi elds and the feel of being 
in the country even though you’re 
in a community.”

Susan and Dean have been in 
Cypress Creek for a little over 
four years and they still love the 
fact that their neighbors are all 
so friendly and everyone comes 

together as a community through-
out the year.

“Before we even moved into the 
house, we had so many people in 
Cypress Creek coming over to get 
to know us and to invite us to func-
tions,” says Susan. “This is proba-
bly one of the most friendly neigh-
borhoods that I have ever lived in. 
People just go out of their way to 
support one another here.”

Susan also like the diversity in 
ages, races and cultures that 
her neighbors provide. “We have 
neighborhood functions a couple 

of times a year where the neigh-
bors get together in a cul-de-sac 
or someone’s driveway. The last 
gathering we had was a tailgate 
party during football and everyone 
wore their school colors. There 
were a few school rivalries going 
on, as you can imagine, but with 
people there who were from all 
over the country, it really was fun 
to get together, exchange stories 
and learn about each other.” !

Susan & Dean Helms

Located just minutes away from Cy-
press Creek, the quiet little town of 
Historic Smithfi eld offers something 
for everyone, with quaint shops and 
exceptional dining experiences in an 
old-fashioned setting.

Often referred to as the Ham Capital 
of the World because of their  world-
famous Smithfi eld Hams which are 
exported world wide, Smithfi eld’s rich 
history has a lot to offer. Visitors can 
take a leisurely self-guided tour of the 
town’s 60 homes that feature Colonial, 
Federal and Victorian architecture, or 
they can visit the Isle of Wight Museum 
to learn more about a past that dates 
back nearly as far as the early settle-
ment of the United States.

For history buffs, attractions in and 
around Smithfi eld also include Historic 
Fort Huger, the Schoolhouse Museum, 
the Old Courthouse of 1750, Historic 
St. Luke’s Church (the oldest exist-
ing church of English foundation in 
America and the country’s only surviv-

ing original brick Gothic church), Fort 
Boykin Historic Park, and Boykin’s Tav-
ern Museum, to name a few.

For those looking for a little more mod-
ern culture or community spirit, there 
are free concerts sponsored by the 
local newspaper that are held in the 
town’s gazebo and an authentic farm-
ers market held every Saturday during 
the summer. The Arts Center @ 309 
exhibits works of local and regional 
artists while the Smithfi eld Little The-
atre provides a state-of-the-art facil-
ity for professional productions held 
throughout the year.

For additional information about all 
that Smithfi eld has to offer, stop
by the new Smithfi eld & Isle of Wight 
Convention and Visitors Bureau
at 335 Main Street, or visit their 
website at www.smithfi eld-virginia.
com. You can also call them toll-
free at 866-889-0688 or locally at
757-301-4007.



Paradise 
        found

C ypress Creek is 640 acres of uncompromising 
natural beauty. And you could be among the 

first to indulge in the splendor of the 

The Jewel Box Collection.
Specifically designed for those looking for 
an exquisite but slightly smaller floorplan, 

these homes have plenty of Cypress Creek style! 

CypressCreekHomes.com

604 Cypress Creek Parkway, Smithfield, Virginia 23431
Sales Office open Monday – Saturday from 10am to 5pm.

Cypress Creek. 
It Isn’t A Dream. 

(It Only Looks 
Like One!)

Cypress
Creek

at Smith!eld

• Six innovatively designed floorplans

• Pricing from the low $400’s 

• Elegant, upscale interior finishes

• First floor master suites available

• Curtis Strange Signature golf course 
designed by Ault, Clark & Associates

• Landscaped common areas, private 
homeowners’ clubhouse with swimming pool, 
tennis courts and other recreational facilities

• Choose from golf course, wooded, lake-front 
or deep-water sites

• Historic Smithfield location, close to Main
Street downtown area, 30 minutes from all 
the major Hampton Roads cities

   The Jewel Box Collection features:

Plus, all of the amenities of life
at Cypress Creek:

COMING  SOON:
The Jewel Box Collection.
Innovative 1- & 2-Story 

Homes From The Low $400’s. 
For More Information 
Call Libby Kochey At 

757-365-4646.

Towne Realty
New Homes Division
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In an effort to maintain the natu-
ral pristine beauty of the sur-
rounding countryside and to 

meet the exacting standards set 
by our architectural review board, 
Cypress Creek has established 
working relationships with a num-
ber of area builders. 

This list of preferred builders in-
cludes some of the area’s fi nest 
contractors that are well known for 
their quality practices and superior 
custom construction. Simply take 
a drive through Cypress Creek and 
you’ll notice the extreme attention 
to detail and the painstaking efforts 
that have been made to ensure all 
homes blend nicely with the sur-
rounding environment. Each build-
er offers a number of designs that 
you can choose from, or they’ll be 
happy to work with you to design 
your dream home.

When thinking about the design 
of your home, keep in mind a few 
things: all homes must be a mini-
mum of 2,400 for a one story and 
2,800 square feet for 2 story of 

heated/air conditioned living space. 
Historic, Georgian, Colonial, Tradi-
tional and Transitional homes are 
preferred. Brick, stone, synthetic 
stone, traditional stucco, painted 
and stained wood or approved ma-
sonry are required on all homes 
(no vinyl siding). All garages are 
side-entry only and all plans must 
be approved by the Cypress Creek 
architectural review committee.
Many of the contacts listed below 
are award-winning home builders 
that have been in the business for 
a number of years. They all have 
exceptional customer ratings for 
superior quality and craftsman-
ship. If you need help in choosing 
the builder who best suits your per-
sonality and needs, feel free to con-
tact Libby Kochey, Cypress Creek’s 
Sales Manager, at 757-365-4646. 

Cypress Creek
Preferred Builders

Norman Miller Custom  Builder, Inc.
Norman Miller Custom Builder, Inc. 
has been building quality homes 

in the Tidewater area for over 15 
years and regularly participates in 
events like the Peninsula Housing 
and Builders Association’s (PHBA) 
Parade of Homes—an event that 
showcases some of the fi nest 
custom home building practices 
regional builders have to offer. 
When starting a new project, Nor-
man meets with every homebuyer 
personally to guarantee they get 
exactly what they want in a unique-
ly cra   fted home, and to ensure 
that every step of their home buy-
ing process is a totally satisfying 
experience. 

E.R. Lenz Contracting, Inc.
Randy Lenz has been in the building 
business for 30 years, but decided 
to start his own company to build 
custom homes in 1986. “We’re a 
small, family owned business—a 
father and son team—and our size 
allows us to be much more hands-
on with clients and spend a lot more 
time with them,” says Lenz. “It en-
ables us to give them more atten-
tion to their needs and the details 
of the homebuilding process.” E.R. 

Lenz Contracting, Inc. is a member 
of all the local, state and national 
homebuilders associations as well 
as the Better Business Bureau, 
and has been a Parade of Homes 
award builder.

Randy Turner and Son, Inc.
A newcomer to the Cypress Creek 
family, Randy Turner is ready to 
put his building experience to work 
for homebuyers looking to build or 
homeowners who need additional 
work done. “I’ve been in the busi-
ness for 33 years,” says Turner. “I 
was in the custom home business 
with my dad and I took it over when 
he retired in 1990. In that time, 
we’ve done a lot of different things 
and a lot of special things for cus-
tomers.” Their experience, their 
commitment to quality and the 
fact that they are based in Smith-
fi eld are all prime reasons Randy 
Tuner and Son, Inc. was invited to 
become a preferred builder.

Area Builders of Tidewater, Inc.
Chip Iuliano is quick to admit that 
his support people are the back-

bone of his company. “I’ve been 
at this a long time. I built my fi rst 
house back in 1978 and I’ve been 
in the custom building business full 
time since 1986. But I can’t do this 
myself. I’ve assembled a staff over 
the years that I think is one of the 
best, if not the best custom build-
ing operations in Tidewater.” Ac-
cording to Iuliano, his experience 
is what gives him an edge. “I have 
built more Homearama houses than 
anyone, so I’ve got the experience 
of building houses to be judged, to 
be critiqued, to be toured and to 
be looked at. I think that makes the 
difference for our custom home 
customers.”

Wayne Drewry Custom Homes and 
Remodeling, Inc.
Attention to quality, honesty and 
delivering on time are the three 
things that drive Wayne Drewry. 
“Every house I build, I build as if I 
were going to move into it myself,” 
says Drewry. “I have very high ex-
pectations of my people and if I 
don’t like something, they’re going 
to tear it out and redo it. Our num-

ber one goal at the end of any proj-
ect is to be friends with our cus-
tomers—that’s it. I didn’t start this 
business to make money. I started 
this business because I love what 
I do. It’s more about how many 
satisfi ed customers can we get at 
the end of the day, so when I go 
to bed at night, I can lay my head 
down and I feel like I’ve done right 
by other people and I’ve done right 
by the Lord. I don’t know any other 
way to live.”

Custom Homes by CJ Jones
Johnny Jones comes from a long 
line of builders, dating back to his 
great-grandfather. And one of the 
key pieces of information that has 
been passed down through the 
generations is that communication 
with the customer is essential to 
their happiness. “I tell my home-
owners that I’m available 24 hours 
a day and my cell phone is on all 
the time,” says Jones. “Unless they 
tell me otherwise, I’ll send them a 
status report by phone or email 
every day so they don’t have any 
anxiety about their homes. I want 

quality and I will not let something 
go. Even if it’s fi ve years after we’ve 
built and something is wrong, I’ll go 
back and fi x it. I want people to be 
happy.”

Crestmark Custom Builders, Inc.
Michael Davenport has been in-
volved in building houses for over 
38 years. “It’s something I’ve want-
ed to do since I was 10,” says Dav-
enport. “It’s not just a job for me, 
it’s a passion. And when custom-
ers are dealing with someone on a 
custom-built home, they want them 
to be as devoted to the project as 
they are. That’s me. And ‘custom’ 
doesn’t mean you have to spend 
a lot of money. It just means that 
a home was built for your family’s 
needs. We’re really big on build-
ing a nice quality home at a very 
affordable price, and as a result 
we’re always doing research on 
new techniques that will help con-
trol costs for the customers.”

Sasser Construction, L.C.
Eric Sasser has construction in 
his blood. His father began build-

ing homes in 1968 after he retired 
from the U.S. Navy. Following in 
his father’s footsteps, started 
Sasser Construction in 1986 and 
has been building superior homes 
in the Tidewater area ever since. 
Sasser has assembled a team of 
dedicated and experienced profes-
sionals who are committed to com-
plete customer satisfaction. Their 
motto and philosophy—“It’s a team 
thing”—means that an experienced 
group of people with a unifi ed set 
of priorities, will continuously strive 
to exceed your needs and expec-
tations when building the home of 
your dreams.

For Information on any of our 
great builders, contact Libby 
Kochey, Cypress Creek’s Sales 
Manager, at 757-365-4646. 

Estate Size Lots.  Breathtaking Views. Outstanding builders
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Faye Markert is the owner of House 
Details, an interior design fi rm in 
Virginia Beach that specializes in 

interior merchandising for model homes. 
When it comes to design trends for 
2009, she’s got her fi nger on the pulse 
of what’s hot and what’s not. Here’s what 
she has to say:

BE ECLECTIC 
Homes should always refl ect the person-
ality of people who live in them. There 
is a newly revived interest in mixing 
traditional and period styles with more 
contemporary pieces, or pieces with 
cleaner lines. Most families have some 
inherited pieces of furniture to which 
they can add other pieces to form an 
eclectic style. Furniture needs to look 
like it’s been collected over time and 
from different places to create a room 
that has character. Pieces and fi nishes 
should blend but not “match.”

WHAT ARE THE NOW COLORS
Yellows with zest limes, lemon and or-
ange hues will continue to be strong. We 
are also seeing a lot of cool blues, and 
purples they will remain popular with a 
shift toward the red shade. If you don’t 
have the courage to paint your walls, 
start with a few accessories or even 
bedding with brighter colors to lift your 
mood.

PATTERNS
Bold geometric patterns will dominate 
the interior décor scenario. Botanicals, 
paisley, brocade and elegant animal 
prints, strips and motifs will appear in 
furnishings and accessories. !

For additional design help, give
Markert a call at 757-486-0015.

Bringing the

&&
People have always enjoyed the outdoors and 

strive to bring the outside in by fi lling rooms with 
plants and statuary. The trend has been further en-
hanced by designing homes with broad expanses of 
windows to provide the plants with the nourishment 
they need, but also to give the perception of an “out-
door” room that can be enjoyed year-round.

But just as we have made an effort to create an 
“outdoors in” area, a newer trend is also emerg-
ing—to enjoy the actual outdoors more by bringing 
the “indoors out.” As a result, more homeowners are 
creating outside areas that contain everything from 
refrigerators, cook tops and microwave ovens to 
televisions and all-weather furniture and carpeting.

According to Faye Markert, owner of House Details 
in Virginia Beach, the trend to be more in-tune with 
nature is also infl uencing the products that people 
are buying for the design of their indoor/outdoor 
sanctuaries. “Any products that are natural, eco-
friendly and have a connection with nature take cen-
ter stage,” says Markert. “Organic products such 
as linen and cotton textiles are very popular, and 
we are now seeing other eco-friendly fi bers like soy, 
hemp and bamboo more often. Sustainability is the 
new direction for people who are concerned with 
our planet’s future.” !
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Introducing

P
erhaps you’ve heard the 
expression, “Good things 
come in small packages.” 
That’s the idea behind

Cypress Creek’s Jewel Box Collec-
tion—homes that are designed spe-

cifi cally for down-sizing families or 
for professional couples who, un-
til now, have not even considered 
purchasing a home in a country 
club community because they feel 

it would be outside their comfort 
level pertaining to price.

“We are in the process of bringing 
online a series of homes that are 

loaded with amenities and creature 
comforts for people who just don’t 

want all of the space associated with 
big homes of similar quality,” says Libby 

Kochey, Cypress Creek Sales Manager and 
Associate Broker with Prudential Towne Realty.

The Jewel Box Collection features six plans to 
choose from with pricing starting in the low 

$400s. Flexible fl oor plans allow for plenty of 
customization depending on the buyer’s needs.

One-story homes are approximately 2,400 
square feet while two-story homes fall in the 
2,800 square foot range. These are somewhat 
smaller than homes that are currently being 
built in Cypress Creek, but that still maintain a 
tremendous attention to detail and exceptional 
upper-end fi nishes. And, of course, the homes 
still come with all of the other great amenities 
offered by living in Cypress Creek.

“It’s an answer to a demand from empty-nesters 
and people who are downsizing who no longer 
want huge houses, but still want a really nice 
home surrounded by luxury amenities,” says Ko-
chey. “Plus the fl oor plans are fl exible enough 
for things like fi rst fl oor master suites while still 
meeting existing architectural guidelines.”

Lots are in presale now. If this sounds like the 
solution to your future needs, come out now to 
pick the location that will further enhance your 
idea of the perfect home. !

For a tour of Cypress Creek and to
review the plans that are currently available,
call Cypress Creek at 757-434-1053
to schedule an appointment.

Tim Mayfi eld, President of Crow, Miller and Mayfi eld Architectural Design 
Group—the designers of the Jewel Box Collection for Cypress Creek—
has been working for the Architectural Review Board at Cypress Creek 

for six years. So he is very familiar with the community and how the homes 
there need to fi t a certain look when blending with the overall environment. 
He has also personally worked on over 40 homes in Homerama over the 
years and has come home with fi ve Best in Show honors there. “We’ve been 

very active in Homearama, but this is the fi rst time we’ll be able to go into a 
community that features a collection by our fi rm,” says Mayfi eld. “We’re really 
excited about that and about the opportunity.”

The original collection features six models, but there will be some variety in 
the models so everyone interested in the Jewel Box Collection can have the 
home of their dreams. “We’re going to have two elevations per model, just to 
give all of them a different look and feel,” says Mayfi eld. “One will be a more 
historic Colonial look and the other will be more traditional. We’re trying to be 
more fl exible.”

Even though the three main partners at Crow, Miller and Mayfi eld have over 
50 years of combined experience, the group just teamed up two years ago. 
They are a full-service fi rm feature architectural and engineering services for 
both commercial and residential builders. Their offi ce is open Monday through 
Friday from 8 a.m. to 5 p.m. 
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“I like that Cypress Creek is out-
side of the big city, but is still ac-
cessible to the amenities of city 
life,” says Larry McKee. “Out here 
it’s still somewhat of a small town 
atmosphere. You get to know the 
people in the local businesses and 
you make friends in the communi-
ty. I own my own business and we 
try to do things locally whenever 
we can. We have our Christmas 
party at the Smithfi eld Inn on Main 
Street and they’ve always done a 
great job for us. And we get our 
catering from a small Smithfi eld 
bakery and they’re always won-
derful.”

Larry & Marianne were originally 
looking to build in Yorktown but 
the development where they want-
ed to be was taking too long to 
get up and running. According to 
Larry, “We wanted a ranch-style 
house and when we found this 
home at Cypress Creek, it was 
90% of what we had started draft-
ing on our own plans.” After add-
ing a swimming pool, fi nishing the 
attic for an offi ce space, their new 
home was just what they were 
looking for.

“I hear some horror stories about 
other community’s Home Owner’s 

Associations, that they are very 
diffi cult to work with. But anything 
I’ve had to do here at Cypress 
Creek—getting permits or getting 
approval from the architectural 
review committee—has been a 
very easy process. Any time they 
submitted questions, I’ve found 
them to be legitimate inquiries on 
things I just didn’t think about, and 
once I answered them everything 
breezed right through.” !

Larry & Marianne McKee

Centrally located between Williamsburg 
and Virginia Beach, and easily acces-
sible to the Peninsula via the James-

town-Scotland Ferry, the James River Bridge or 
the Monitor-Merrimac Bridge-Tunnel, Cypress 
Creek is connected to all of the convenienc-
es, history, shopping and dining experiences 
the area has to offer. Yet it is far enough off 
the beaten path to provide a sanctuary for 
residents who are looking for a serene setting 
that’s just far enough away from all the noise 
and congestion of the 33rd largest metropoli-
tan area of the United States.
Surrounded by numerous parks and marinas, 
the area in and around Cypress Creek provides 
a recreational haven for outdoor enthusiasts, 
but is only 30 minutes from fi ve major shopping 
malls for those who prefer indoor pursuits.

The area is also well served by a number of 
large employers including the Northrop Grum-
man, Canon USA, the College of William & 
Mary, Old Dominion University, the Department 

of Energy’s Thomas Jefferson National Acceler-
ator Facility (also known as the Jefferson Lab), 
a large number of hospitals, Langley NASA and 
every branch of the military—most notably 
Norfolk Naval Base, Langley Air Force Base 
and Fort Eustis.

For those whose commute takes them beyond 
the immediate area, Hampton Roads is cen-
trally located on the East Coast and is easily 
accessible by the area’s two major airports—
the Newport News/Williamsburg International 
Airport in Newport News (one of the fastest 
growing airports in the country) and Norfolk 
International Airport. Smaller airfi elds nearby 
include the Suffolk Executive Airport and the 
Williamsburg Jamestown Airport.

If driving is more to your liking, our central loca-
tion on the East Coast places us within a day’s 
drive of more than half the population of the 
United States. In other words, no matter where 
you’re going, you can get there from here. !

Cypress Creek is pleased to wel-
come back one of the premier 
builders in this area and their new 
line, “Simply Custom by Sasser 
Construction.” According to Eric 
Sasser, President of Sasser Con-
struction, “Simply Custom” is 
for people who want a custom 
home, but don’t have the time 
to go through the entire cus-
tom homebuilding process. “Our 
‘Simply Custom’ line offers cus-
tom homes at a standard price,” 
says Sasser. “They’re still going 
to be the same kind of custom 
homes that we build every day, 
but we’re going to make a lot of 

the decisions for the customers, 
to make the process easier on 
them.”

A total of six models are avail-
able in the “Simply Custom” line. 
However, if you have an idea or 
a dream and you’d like Sasser 
to help you create a home from 
scratch, they’d be happy to ac-
commodate you with that as 
well. They have an architect on 
staff and can handle any in-house 
design request.

Sasser Construction, L.C. got its 
start in 1986 and has been build-
ing superior homes in the Tide-

water area ever since. Sasser 
has assembled a team of dedi-
cated and experienced profes-
sionals who are committed to 
complete customer satisfaction. 
Their motto and philosophy—
“It’s a team thing”—means that 
an experienced group of people 
with a unifi ed set of priorities, 
will continuously strive to exceed 
your needs and expectations 
when building the home of your 
dreams. !
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Libby Kochey, Cypress Creek Sales 
Manager and Associate Broker (Pru-
dential Towne Realty) and Denise 

Lindner, Cypress Creek Assistant Manager, 
are two of the busiest people you’ll ever 
meet. But they’re never too busy to take 
the time to show prospective buyers all 
that Cypress Creek has to offer.

In fact, if you plan to come out to see Cy-
press Creek and you decide to purchase, 
Libby and Denise will be with you through-
out the entire process—from hosting 
visitors and introducing them to Cypress 
Creek, showing them the amenities and 
home sites, to introducing them to the 
builders.

“We are involved in every facet from start 
to fi nish,” says Kochey. “From the land se-
lection and plan selection to the builder se-
lection, fi nancing choices and assistance 
with closing. We’re there to do whatever 
the buyers, builders and developers need 
to make everything run as smoothly as 
possible.”

If you’re interested in seeing all that Cy-
press Creek has to offer, give Libby and 
Denise a call. They’ll be happy to show you 
why Cypress Creek is called the Hidden 
Jewel of Historic Smithfi eld. !

The Cypress Creek Sales Team, Denise Lindner and Libby Kochey

“We can now see the light at the end of the tun-
nel,” says Shirley Sasser, Sales Manager for 
TowneBank Mortgage and its fi nancial Affi liates. 
Needless to say the Home Financing Market has 
been tumultuous over the past couple of years 
but things are looking much better.

In the recent past Jumbo Loan rates (Jumbo Loans 
are those loans in excess of $458,750.00) were 
much higher than conforming loans (those loans 
below $458,750.00). The Jumbo rates are as 
of this writing in the 6.25% for 30 years fi xed 
and 6% for 15 year fi xed. Adjustable rate loans 
are also available in the 5.25% to 5.75% range. 

Please remember that rates change daily so the 
chances are they will be different, could be up or 
down when you apply for your loan.

As a rule of thumb, most convential loans now 
call for a 20% down payment although- under 
special circumstances the down payment re-
quirement could be modifi ed. The Cypress Creek 
TowneBank fi nance consultant will be happy to 
discuss all the options available by phone, email 
or in person. We can often tailor a loan program 
to meet most buyers needs.

As to the future of interest rates, the crystal ball 
is very fuzzy. We have been at these historic lows 

for quite a while now. As the Real Estate Market 
gets more active, then of course the demand 
for mortgage fi nancing will increase, as will the 
rates. It is just simple Supply verses Demand. 
My advise is if you fi nd the house or the Builder 
that fi ts the bill, don’t wait. !

To get contact information for the
Cypress Creek TowneBank Loan Offi cer, 
contact Libby at 757-434-1053 or go to 
ww.cypresscrrekhomes.com



Cypress Creek
 eld

A Golf and Waterfront Community 
 eld, Virginia

Champion Cur tis Strange Golf Course

Jr. Olympic Pool, Tennis Cour ts, Clubhouse

Pr o Shop, Gr ill, Playgr ound and mor e!

T,
 

YOUR LO
YOUR PLAN,
YOUR BUILDER

Sasser  Construction, L.C

Nor man Miller  Custom Builder, Inc

E.R. Lenz Contracting, Inc.

Randy Tur ner  and Son, Inc.

Ar ea Builders of Tidewater, Inc

Custom Homes by CJ JonesWayne Dr ewry Custom Homes
and Remodeling Inc.

Cr estmark Custom Builders, Inc.

Homes
from the $400’s

Including Home & Lot

NEW HOMES DIVISION

For more information contact
Libby at 757-434-1053 or go to 
ww.cypresscrrekhomes.com

Choose Your Dream Lot Now!
Interiors  ............ from $85,000
Golf Course .....from $125,000
Waterview ........from $160,000
Lakefront from ........ $200,000
Creekfront from ...... $575,000


