
Construction
             SightNR 4 2006 • OCTOBER 

CSM CONSTRUCTION IN REGION CIS APPOINTED
Effective August 24, 2006, Anders Lindahl has taken on the 
position as CSM Construction in Region CIS. Anders will 
report directly to President of Region CIS.

Anders has been employed, from July 1, as Emerging Markets 
Manager in Sandvik SRP as a part of the Quarrying team. 
He has a solid experience in the business from Atlas Copco, 
Svedala Industri and now 
recently from Metso. Furthermore, 
Anders has a long international 
career and has been expatriate in 
several countries.
  
Please join us in whishing Anders 
success in his new challenge.

IDENTITY GUIDELINES AVAILABLE
One of the Branding Implementation Project groups has focu-
sed on developing a new graphical profile for Sandvik Mining 
and Construction. An outcome of this project has been a 
brand book, containing graphical directives. You can read 
more about the identity guidelines and the chosen marketing 
concept “in Action” on the Construction intranet – Marke-
ting and sales – Marketing Communications

CONSTRUCTION SUBSEGMENT QUARRY AND 
SURFACE CIVIL ENGINEERING CHANGES NAME 
At the Construction strategy meeting Aug 30- Sep 1, it 
was decided that the Construction subsegment Quarry and 
Surface Civil Engineering changes name to Quarry and Civil 
Engineering (QCE). The name change do not effect to the 

customer definition of the subsegments. The change is 
effective immediately. 

QUICKSCREENS/BANNERSTANDS FOR YOUR LOCAL 
EXHIBITION
We are currently developing a series of quickscreens/ban-
nerstands that will be available for you to use when you are 
organizing local exhibitions.

All the material is developed according to the new Sandvik 
Mining and Construction guidelines. 

You can choose to borrow an exhibition kit from the segment 
or use the template to print your own copies locally. Please 
contact Jeanette Svensson, Construction Marketing Commu-
nications,+46 40 40 68 03,  if you want to know more.

HOW ARE WE DOING?
The market activity is on a continued high level and demand is still strong. Order intake 3rd quarter is above budget, but 
slower than the first 2 quarters. This is related to our normal business cycle with much activity in regions affected by summer 
vacations. Most regions show better invoicing than planned for the first 3 quarters with North & Central Europe and 
Southern Europe & Middle East with the most positive variances. Result is still much better than budgeted but somewhat 
lower gross profit and somewhat higher A&S cost during quarter 3.
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SANDVIK PARTICIPATES AT BAUMA CHINA
Sandvik Mining and Construction will participate at Bauma 
China.  The event takes place in Shanghai, November 21-24 
(SNIEC – Shanghai New International Expo Centre Shanghai 
Pundong/P.R. China. Sandvik has reserved Booth No. D19, 
which represents around 500 sqm. The booth will be used 
for promoting the message of Sandvik as a leading supplier of 
solutions and equipment for the mining industries, and niches 
in Construction. On display will be different products from 
the wide Sandvik Mining and Construction portfolio, for 

example a tunneling jumbo, tophammer drills and tools, 
crushers and breakers.

The Sandvik Mining and Construction both where crowded 
at the last Bauma China exhition in 2004.

LEIGHTON CONTRACTORS ORDERS FIVE SANDVIK 
CRUSHING AND SCREENING PLANTS
Leighton Contractors India Pvt. Limited has ordered five 
complete crushing and screening plants. The crushing plants 
comprise of jaw crushers, cone crushers, vertical shaft im-
pactors, screens and feeders along with auxiliaries such as 
conveyors, structures and electricals. 

Leighton Contractors is a subsidiary of Leighton Holdings 
Australia, one of the largest contracting companies in Aus-
tralia. The plants will be installed for producing high quality 
aggregates for two major road projects in Northern India. 

Names of the sales team in the photograph from left to right are: 
Arvind Nagri, Sales Manager , Neeraj Gulati, Regional 
Manager, Satya Raju, Product Support Manager.

The execution of the projects will start in December 2006 and 
is scheduled for completion by March 2007.

This is the single largest order for crushing and screening 
turnkey systems received by Sandvik in India.

Congratulations to our colleagues in Sandvik Asia!

CONSTRUCTION STRATEGY UPDATE CONFERENCE
In August/September key people involved in the construction 
business worldwide met in Copenhagen, Denmark for a stra-
tegic update conference. The cause was to bring all units up 
to date, and to discuss and decide upon the future for Sandvik 
construction business. 

The new customer oriented organization has been a real suc-
cess especially for Construction Segment. The figures show 
a growth that seems almost unbelievable!

During the conference the objectives and strategies set up and 
implemented in 2005 were reviewed, reinforced and clarified. 
Everybody also agreed upon that we were on the right track 
and looked upon the future in a prosperous way. 

As a result of the meeting, a strategic plan how to grow even 
further into the future is now being developed. The plan covers 
all aspects of the organization such as sales and marketing, after-
market and logistics, product line and R&D and supply. 

And of course - everything fits perfectly into the Sandvik 
Mining and Construction vision and branding strategy. 



3

SANDVIK AWARDED LARGE ORDER BY 
GRUPO ALONSO
Sandvik has secured a large order from one of Europe’s 
largest contractor operating the largest earth moving fleet in 
Spain with more than 3000 units.

This recent order includes two Axera T08 tunneling jum-
bos, 14 Pantera 1100- and four Pantera1500 drill rigs, with 
options for an additional eight machines. This also means 
that Grupo Alonso will have more than 120 units (including 
breakers) from Sandvik in their fleet. 

This order confirms the successful work of a long-term custo-
mer relationship and adding customer value from the Sandvik 
Mining and Construction team in Spain.

INTERNATIONAL OFFERING TEAM MEETING FOCUSING 
ON SURFACE TOPHAMMER AND DTH DRILLING IOT
In the beginning of September, the Surface Tophammer and 
DTH Drilling IOT were held in Hämeenlinna in Finland. 

The IOT (=International Offering Team) meeting is an impor-
tant tradition in offering planning, and it also has a significant 
role as a team builder on international level. 

The first IOT meeting took place at the beginning of 90’s as a 
result of an offering meeting at Tamrock Tampere factory where 
the need for a wider view came obvious.  

Many of the people in the current group participated in IOT al-
ready at the very beginning. Among those are, for instance, Knut 
Pedersen from Norway, Pasi Julkunen from Tampere factory 
and Unto Ahtola, who can be called as the father of IOT. 

The first meeting focused almost only on technical features of 
the products. Nowadays the meeting has developed to cover 
many other issues such as marketing and general project reviews. 

The meeting in Hämeenlinna marked the beginning of a new 
era – for the first time it crossed traditional product area borders 
when both the drills and tools offering where discussed in the 
same forum.



SANDVIK MINING AND CONSTRUCTION 
INAUGURATES NEW PLANT IN PUNE
On September 12, the new manufacturing facility at the 
assembly center in Pune was launched.

The new facilities are aimed at producing jaw crushers of 
various models on a continuous basis. Through this new 
facility, the company’s target is to manufacture new genera-
tion of jaw crushers and other models. 

Speakers on the occasion was Thomas Schulz, President 
of the construction segment, Hakan Kingstedt, Managing 
Director & President, Sandvik Asia Limited and A.V. Ramana 
Murty, Head – Sandvik Mining and Construction Assembly 
Centre.

The need for this new facility was realised in view of the 
tremendous growth in construction and mining activities 
in India. Sandvik as a company recognized that equipment 
being manufactured in India meets global quality standards at 
competitive costs. It is projected that the production capacity 
of crushing and screening equipment will be increased three 
times of the current volumes. Exports constitute nearly 50% 
of the production. 

The new facility will give Sandvik Mining and Construction 
an edge over its competitors.The company already has a well 
established marketing and service set-up all over the country 
and organised stocking of spares and consumables at strategic 
locations. 
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BRANDING INFORMATION EVENTS 
During August and September, information about the bran-
ding strategy and implementation has been given to Sandvik 
Mining and Construction employees all over the world. In 
Sweden and Finland, all the sites choosed organise joint 
events for all personell.

TAMPERE

In Tampere, the events were held on August 22 and 23. The 
five sessions gathered most of the people at the site to hear 
about the effects of moving to a one brand strategy and to 
a different brand than before. Pekka Kesseli, Marketing 
Manager for Surface Drills, and Pekka Heikkilä, Marketing 
Manager for Underground Hard Rock Mining, shed light on 
the importance of communicating Sandvik as one organiza-
tion and of the central role of consistency and repetition in 
brand building. They emphasized that one strong brand will 
make us as a company much stronger - each of the marketing 
actions one of us makes will from now on contribute to the 
visibility of others too. 

LAHTI 

On Tuesday 12th of September, the personell in Lahti was 
invited to an information session. Kauko Juuri was opening 
the event and held the branding presentation. Soili Sipilä told 
about Lahti’s first eight months result 2006 and Juha Kirjalainen 

presented the factory plans. At the end the Sandvik in action 
”magic” mug, baseball cap and the new spirit in Action broc-
hure were distributed.

SVEDALA AND ARBRÅ

In Svedala, the information events were held on September 7 
for 5 sessions. Göran Carlbaum, Marketing Manager Con-
struction, presented how the new business strategy and way 
of working has resulted in our new single branding strategy. 
Olli Haavisto, Vice President Supply, Construction and Claes 
Lundström, the new site manager for Svedala presented gene-
ral information and the financial result. 

At two later sessions, September 21, Göran Carlbaum made 
the branding presentation once more for the DI group. Sep-
tember 14 Göran Carlbaum made the branding presentation 
for the team in the Arbrå site.

SANDVIKEN 

Göran Carlbaum has also been in Sandviken October 9, 
presenting how the new business strategy and way of wor-
king has resulted in our new single branding strategy. The 
presentation was made for the rock tools people working for 
Construction Market Support and Product Management and 
Hard Rock Underground.

 Blue cakes at the Lahti factory
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“The Sandvik Roadheaders have been performing extremely 
well and we are very satisfied with their work”, explains 
Bernt Olsson, Construction Manager at Citytunneln within 
the Swedish Railway Authorities Banverket. “The two machi-
nes have never been out of operation since they started back 
in November 2005 and January this year.”

After discussions, investigations and thorough geological 
tests, the planned City Tunnel in Malmö became a reality, 
when the work begun in early 2005. Behind the huge project, 
worth about SEK 9.45 billion, is the Swedish Government 
in cooperation with the Region Skåne and the whole pro-
ject is being conducted by the Swedish Railway Authorities 
and Project Citytunneln. The project encompasses a total of 
17km railway, of which 6km is underground and includes an 
underground railway station. The underground tunnel and 
station is run by a consortium, MCG, with German Bilfinger 
& Berger having a 50% stake and two Danish companies, 
Per Aarsleff and E. Pihl and Son, having 25% each. Their 
contract amounted to SEK 2.3 billion. 

No science fiction when Sandvik Roadheaders 
met in the new Malmö City Tunnel

THE ULTIMATE TECHNIQUE
Rejections where put forward for the use of drilling and 
blasting while creating the tunnels in the limestone rock, 
so other solutions had to be found. The reason behind this 
was of course due to the location of the tunnels – in down-
town Malmö, Sweden’s 3rd largest city – and that called for 
a lot of concern regarding noise, dust and in general terms 
environmental care. “The only way to create the tunnels was 
by using Roadheaders and TBM-machines”, continues Mr 
Olsson. “And the geological figures also stipulated these tech-
niques thanks to the limestone rock characteristics with its 
different layers of flint. Bilfinger & Berger has a vast amount 
of experience creating tunnels under similar conditions and 
their cooperating partner Voest Alpine (a part of Sandvik) 
who make the Roadheaders are also well-known. We did not 
have any concern about their choice of supplier as we also 
have used them as a supplier on previous projects. We wanted 
the best techniques available and we were of course glad with 
their decision.

Tunneling
        in Action
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This story is available for you to use as a marketing tool.
For more information and high resolution images, please contact:

Nina Lehtonen
Phone: +358 205 44 4059 E-mail: nina.lehtonen@sandvik.com

The Sandvik Roadheaders have been performing extremely 
well and we are very satisfied with their work. The two 
machines are very reliable and they have not been out of 
operation since they started excavating the central tunnel.
We have received regular reporting on a weekly basis, but as 
we are located close by and have construction supervision 
we are also able to follow the daily activities very well. It is 
very exciting to see the Roadheader in action from a monitor 
in the office. We are able to follow how well it is in line with 
the intended direction, exactly how well it is performing and 
so on. Furthermore we are able to follow up on the promises 
stated in their tender.”

RELIABILITY AND TRUST ARE VITAL
When bidding for this project, Bilfinger & Berger counted 
upon the Roadheaders and their option to buy the ones used 
on an earlier project in the German Dortmund Berghofen. 
When Bilfinger & Berger received the order, Sandvik assisted 
in refurbishing the machines at Bilfinger & Berger’s work-
shop. Since then, Sandvik has assisted with spare and wear 
parts. On site, Bilfinger & Berger has a qualified member of 
staff carrying out necessary maintenance services and change 
of wear parts. To date, Sandvik has sold more than 60 machi-
nes worldwide with the new concept for hard rock conditions 
(ICUTROC).

THE ALPINE TUNNEL MINER
The prework for the Malmö City Tunnel Project started in 
2004 and then the project was launched in early 2005. The 
ATM 105 ICUTROC became the winning bidder for the de-
velopment of Station Triangeln and behind this machine you 
will find the ICUTROC concept, which was launched back in 
1999. The ICUTROC system (“I cut rock“), a joint research 
and development project, was funded by the EU and has be-
come of great environmental and economical importance for 
mechanical excavation in harder rock conditions. 

A new cutting system for roadheaders was developed which 
uses less than half the specific energy of earlier systems with 
a reduced cutting speed and a more effective cutting concept. 
The ATM 105 has a cutting speed of exceeding 1.3 m/sec and 
uses a compressed strength of more than 120 MPa and a cut-
ting power of 300 kW. 

The ATM 105-machines in Malmö are using a cutterhead with 
57 (+3) picks per side, altogether 120. Due to geological condi-
tions, this cutterhead was chosen out of four alternatives.

The reliability and effectiveness of the machine make it a suc-
cess. The machine is operated by one person who is assisted 
by another outside of the ATM making sure cables are not 
overrun and other support work is running smoothly. The 
operator inside the machine can also use two monitors to 
view the operation of the machine. This enables him to ope-
rate the ATM via the monitors in case of disturbances such as 
dust. In the “family” of ATM 105-IC machines from project 
to project the machine concept has been optimized and im-
proved. Thus the ATM 105-IC is a “standard machine” with 
customizable features for every project and it is rare to find 
more than three machines with the same characteristics. 

Please note that this article has been shortend.

READ THE COMPLETE ARTICLE ON CONSTRUCTION INTRANET
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Demolition and Recycling
                                   in Action

Primary Breaking – The Viable Alternative

Explosives have been an integral part of the extractive indu-
stries for more than a hundred years and today, drilling and 
blasting techniques are commonplace in quarries and mines 
the world over.

But explosives bring with them a variety of obvious and un-
seen hazards and potential problems.   The potential hazards 
of flyrock, evidenced by damage to machinery and injuries to 
site personnel, are all too real, as are complaints from nearby 
residents that have grown tired of the highly-disruptive noise 
pollution, dust and vibration caused by blasting.   

Perhaps less well known is the potential hazard of nitrogen-
oxide (NOx) releases from blast sites as a result of incomplete 
combustion caused by a lack of proper confinement or the 
ingress of water into the blasting agent.   Industry experts 
have also suggested that residual nitrates from an explosive 
detonation have the potential to contaminate groundwater.
As the extractive sector becomes ever more environmentally 
aware, many mine and quarry operators are seeking a viable 
replacement for drilling and blasting.   Numerous alternatives 
have been postulated, ranging from the use of high pressure 
water cutting, through the deployment of concentrated micro-
waves, to the as-yet unproven use of high powered lasers.
Yet while such techniques remain the stuff of dreams and 
drawing boards, in many applications only one method has 
proved to be a truly viable economic and environmental solu-
tion – primary breaking using hydraulic breakers.

WHAT IS PRIMARY BREAKING ?
Essentially, rock breaking is about making pre-existing cracks 
larger.   Crack propagation depends on the type and strength 
of the material, and length of pre-existing cracks.   Mate-
rial strength depends strongly on stress state:   The tensile 
strength of rock is typically 10-20% of compressive strength. 
This is used when breaking rock with a hammer, the stress 
state inside the rock actually is tension, even though the load 
appears to be compressive.

Primary breaking with hydraulic hammers is not the panacea to all drill and blast problems.   But in the right applica-
tion, it can be a viable economic and environmental alternative.   

Rock will not break if the applied stress, in this instance 
hammer blow energy, is too low.   If the stress applied to the 
rock is really low, then virtually nothing happens; the rock 
simply acts like a spring and all the energy is returned to the 
hammer.   This can also be seen in primary breaking compact 
hard rock when tool penetration stops; in laboratory tests, 
this is shown to be typical for stress below 30% of material 
strength.  In the next stage, 30-60% of material strength, the 
rock may be broken to dust at the tool tip – creating large 
cracks with insufficient power will take a long time or prove 
impossible.  If the given stress created by the hammer is more 
than 60% of the rock strength, the breaking threshold has 
been reached and efficient rock breaking is possible.

ROCK BREAKING THRESHOLD
Every rock has a breaking threshold, and usually the harder 
the rock the higher the threshold.  With softer rocks that have 
a low breaking threshold, a low impact energy hammer will 
break the rock relatively quickly because it delivers its blows 
rapidly.    A high impact hammer may take slightly longer 
because its blows are delivered more slowly.   However, it will 
break the rock into smaller pieces and so could be considered 
more efficient in some applications.

In the case of harder rocks with a high breaking threshold, a 
high frequency hammer will take many more blows to com-
plete the job because of its lower impact energy; and on very 
hard material may not break it at all, but merely drill a hole.   
The high impact energy hammer will be more productive not 
just because it has the power to overcome the breaking thres-
hold of the rock, but because it will get there much sooner. 

APPLICATION MATCHING
It is, therefore, very important that the correct hammer and 
tool combination is selected to match the application and, 
of course, carrier to suit the hammer.   The set-up of the 
hammer can also be ‘tuned’ to suit the application and type 
of material, as stress waves created by the hammer will vary 
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according to power and blow rate.  To achieve optimum app-
lication compatibility, a major supplier of hydraulic hammers 
for primary breaking in Italy employs qualified geologists as 
part of their team, with great success.
Operator skills can also have a major input.   Knowing where 
to place the tool for effective crack propagation and when to 
reposition it during the breaking process can have a signifi-
cant impact on productivity.

The quality of construction of the hammer is also important.   
Primary breaking is a tough and demanding application 
requiring: a high impact energy; high power hammer; and 
with the design, construction and materials to withstand the 
enormous working forces. 

A robust housing with wear resistance is important for 
moving material around, and the hammer should include an 
effective vibration damping system to protect the carrier and 
operator from unnecessary stress and strain.   
Finally, lets not forget maintenance, the hammer is as much a 
machine as the carrier, a structured service and maintenance 
package will pay dividends in terms of availability and opera-
ting costs.

MORE THAN JUST QUIET
The steady growth in the size, power and durability of 
hydraulic hammers over the past 20 years has seen their 
popularity increase and their diversity of application spread.   
Equally important, significant breakthroughs in sound attenu-
ation have helped reduce the noise emissions from even the 
largest hammers to less than 85 dBa, considerably less than 
the noise from blasting, and with a fraction of the dust.   It is 
for this very reason that the majority of hydraulic hammers 
sold into primary breaking applications reside in quarries 
close to residential or commercial property or where blasting 
is restricted or totally prohibited.

Please note that this article has been shortend.

READ THE COMPLETE ARTICLE ON CONSTRUCTION INTRANET

This story is available for you to use as a marketing tool.
For more information and high resolution images, please contact:

Mrs. Satu Rämö
Phone: +358 20544161 E-mail: satu.ramo@sandvik.com
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Sandvik Mining and Construction, Gyllerogatan 1, SE-233 81 Svedala, Phone: +46(0)40 406800 


